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Christine	  Corelli	  approaches	  her	  work	  with	  extraordinary	  creativity,	  
enthusiasm,	   and	   attention	   to	   detail.	   As	   President	   of	   Christine	  
Corelli	   &	   Associates,	   Inc.,	   she	   designs	   and	   delivers	   high	   impact	  
keynotes,	   educational	   sessions,	   and	   “hands	   on”	   interactive	  
workshops.	  	  She	  is	  also	  a	  respected	  business	  columnist	  and	  author	  
of	   five	   (soon	   to	  be	   six)	   books	   including	   the	  best-‐selling	  Wake	  Up	  
and	  Smell	  the	  Competition.	  	  

	  

Christine’s	   insights	   stem	   from	   over	   25	   years	   experience	   working	   with	   the	  most	   successful	   leaders,	   sales	  
organizations	  and	  companies	  known	  for	  World	  Class	  customer	  service.	  She	  has	  shared	  this	   insight	  and	  her	  
business	  philosophy	   in	  over	   two	  published	  hundred	  articles	  on	  her	   topics	   -‐	  dynamic	   leadership,	  advanced	  
sales	  strategies,	  cutting-‐edge	  customer	  service	  strategies,	  profit-‐rich	  growth	  strategies,	  communication	  and	  
teamwork.	   She	  has	  also	  been	  a	   featured	  guest	  on	  numerous	  TV	  and	   radio	   interviews	   including	  WGN	  and	  
CNBC.	  	  

Clients	   and	   audiences	   alike	   consider	   her	   as	   both	   a	   business	   speaker	   and	   motivational	   speaker,	   and	  
consistently	  remark	  on	  her	  high-‐energy	  and	  interactive	  presentation	  style.	  	  Johnathan	  Muthe,	  former	  CEO	  of	  
Amsan	   stated,	   “What	   I	   loved	  about	  Christine	   is	   that	   she	   spoke	  with	   us	  and	  not	  at	  us.	   	   She	   is	   a	  master	   at	  
group	  dynamics.”	  	  

Christine’s	   impressive	   client	   list	   includes,	   Verizon,	   Goodyear,	   Marriott,	   RE/MAX,	   Xerox,	   Fifth	   Third	   Bank,	  
Bridgestone/Firestone,	  Honda,	  AXA,	  Northwestern	  Mutual	  Financial	  Group,	  GE,	  CVS,	  Harley-‐Davidson,	  LA-‐Z-‐
BOY,	  Siemens,	  ExxonMobil,	  Chrysler,	  Northern	  Trust	  Bank,	  United	  Health	  Care,	  Midwest	  Bank,	  United	  Van	  
Lines,	  and	  a	  multitude	  of	  mid-‐sized	  and	  small	  businesses.	  	  She	  has	  been	  a	  featured	  speaker	  for	  the	  American	  
Society	   of	   Association	   Executives,	   American	   Economic	   Development	   Council,	   National	   Association	   of	  
Realtors,	   Professional	   Convention	   Management	   Association,	   Automotive	   Aftermarket	   Association,	  
Construction	  Financial	  Management	  Association,	  America’s	  Community	  Bankers	  Association	  and	  more.	  	  
	  
Christine’s	   newest	   book,	   Roadmap	   to	   Success,	   coauthored	   by	   leadership	   guru,	   Dr.	   Ken	   Blanchard,	   and	  
Deepak	   Chopra	   has	   been	   selling	   strong.	   Her	   next	   book,	   Selling	   to	  Women	   –	   Today’s	   Greatest	   Economic	  
Engine,	  is	  slated	  for	  release	  –	  Summer,	  2015.	  	  Christine	  questions,	  probes,	  and	  challenges	  audiences	  toward	  
higher	  performance.	  People	   leave	  her	   sessions	   recharged,	   refocused,	   and	  armed	  with	  how-‐to’s.	   	   To	   learn	  
more	  visit	  christinespeaks.com.	  To	  book	  contact:	  	  
	  
Gene	  Leigh,	  Director	  of	  Marketing,	  (847)	  581-‐9968	  –	  Cell:	  (847)	  477	  7376.	  

	  

 

 


